"The Shoulder Bag or Case” : 
PURPOSE: is to create success through preparation meeting opportunity. Without the shoulder bag many opportunities can be lost. 
WHAT: the shoulder bag is lightweight and easy to carry. It should be big enough to carry brochures and the suggested items. It is professional looking but casual. It is not your purse and should not contain your purse items. An example could be the Young Living bag that we get in the Success kit or a brief case. A bag with various sections is good as well. 
WHEN: You should carry this bag with you at all times when leaving the house. 
You never know when you might run into your next Gold Ship or potential Repeat Customer ! (
WHERE:  Everywhere; examples in the grocery store, post office, gym, restaurant, out on a walk, all your errands, to work, to family affairs EVERYWHERE! 
WHAT's in it : Contents of the Shoulder Bag 
Business Items: Business Cards**** (with ordering information or website link) Calculator, Order Forms/ Price List, New contact Cards, Pens/Pencil, Receipt Book, Empty Sample Bottles 
Pocket Reference Thieves hand Spray
Essential oils 
Product Samples: (the samples you carry will depend on the tools you are using to build your business) Samplers: are trials of products or information that new prospects can experience or read, listen and learn. Sampling includes getting the new prospects information to follow up with. (contact cards) Samplers are usually a sampling of what you have chosen as your Business Tools. 
YL MADE Samplers: Ningxia Red Samplers; Thieves Lozenges 
You Make Samplers: YL Oil Samples (PanAway) *** ; Peppermint Nasal Inhalers; 1oz Sprays ; Samples of Animal Scents Pet Ointment; Smellies (a snack bag with cotton ball or tissue with specific oil and info card) ; Animal Scent Samplers; Thieves Mouthwash; (see www.abundanthealth-4u.com for sampler containers) 
Literature Contents: the literature contents of the shoulder bag will include a sampling of material from the Organizational File BOX . See highlighted items for most commonly included in the list. 
Brochures & Newsletters : 
Events (YL Regional, Monthly, Business Opportunity flyers) and Conference Call Flyers, there are so many brochures from Young Living, www.abundanthealth4u.com, www.essentialproductinfo.com, www.crowndiamondtools.com and www.lifesciencepublishing.com; Product Guide, Product order form, enrollment_autoship pdf , Ningxia Red ; ART; Essential Rewards pdf. Why Home Based Business, Cash Flow Quadrant, Why Young Living, How long would it take you to make $2000 a month raise in your JOB. Join a lucrative business. 
Flyers: Upcoming YL events (entire Listing) Open Regional/Business Opportunity Meetings Product Training Sessions that you sponsor or attend ,Conference Calls 
Other AV's: Missing Link CD's Variety of DVD’s ,Variety of CD’s from Young Living, Remember to carry both business and product CD's
 Others:  Bread Winner Bread Baker and or Don Failla's Book; 45 sec Presentation that will change your Life! ; Rub a Dub Dub is their Cancer in the Tub, Rejuvenate your health, 
Remember we are in the Network Marketing Business and it is not all about the product. We need to have equal information for potential new Gold Ships in our bag; like Bread Winner Bread Baker and Don Failla's Book, Rare Moment in Time CD's; Invitations to our Distributor Networking Sites and our informational sites. 
Helpful Hints
We do not want to hand out dog eared material or oil leaked on material. Organize and place all your brochures and audio’s in slide lock baggies. Slide Lock are important for easy access. It really does maintain their appearance! 
Rule of Thumb
Only carry items pertaining to your Young Living business.
You are a role model, remember this is a duplicating system!
Organization is key. Take 2 minutes everyday to refill and organize the bag. 
Everything is LABELED with your Contact information; Sponsor ID #  And Website Ordering Information. 
Whether you are a man or woman using the shoulder bag daily and carrying it with you everywhere has been proven over again and again to increase a distributors business 100 fold. So find the right bag and start using it. Bring it with you everywhere! 
Place keys, checkbooks, etc. in your purse not your Shoulder bag.
The shoulder bag is a sample of Young Living products, not your personal life. (
Words of Wisdom about the Business Bag 
The purpose of the Business Bag allows you to do a presentation one on one, or info/home party at any time. It is always prepared so that if you need extra items that you may not have enough of in your Organizational file box or Shoulder Bag
Your business bag needs to be big enough to hold many items.
A travel suitcase on wheels with a handle works great! Ask around, many people have this collecting dust in attics or closets. 
Putting the bag in the car if you travel a lot allows you to be prepared incase you 
run into your next Gold Ship or Repeat Customer! (
The Essentials What are your Business Tools 
Each Distributor will choose different tools to grow there YL business. Your Business Bag will reflect the tools you choose and your business budget. 
Product Displays: Empty product bottles (Essential Seven Kit, Cleansing Trio, Animal Scents, ART, Ningxia Red Bottles, Wolfberries, Thieves Lozenges, Thieves Spray, Demonstration Items, Essential Oils Desk Reference or Reference Guide for Essential Oils. Laminated Colorful Product Advertisements 
Presentation Materials: Audios:Variety of CD’s (Missing Link, Rejuvenate your Health etc)
Variety of DVD’s/ VHS (Gold of the Gods, NingXia Red, ART, Company Profile, Ancient Secrets, Happy Healthy Pets, A Business Presentation Book, (Take Action Now, printed out Compensation Plan Power Points) 
 Product Guides, B
Organizational File Box
This File Box is Portable. Busy travel a lot, make up two boxes one for home and one for your car. 
Individual folders are grouped into sections using hanging folders
(for example; the monthly 10%off flyer will be put in the Specials folder and will be categorized in Section I hanging folder)
You may also separate Business Material Trainings and Product into 2 different File Boxes. 
I. Specials, Meetings & Events, Conference Calls, Contests 
II. Price Lists, Purchasing Options, copies of Order Forms, Essential Rewards, Dist. Agreements
III. Product Guides (2-4 with Price list and Purchasing options inside)
IV. Start Living with Everyday Oils Brochures & Product Sheet, Missing Link CD’s and Gold of the God’s DVDs. Other Essential oil Kit’s Product Sheets
V. NingXia Red Product Sheet, NXR brochure, 21 Reasons Brochure, Wolfberry Crisp Bar Prod Sheet, How to Eat Wolfberries Sheet, NXR DVD & Wolfberry CDs 
VI. Thieves Line Tech Sheet, Rub a Dub Dub, Dentarome Product sheets, House hold Chemical Sheets 
VII. ART Brochures, ART DVD’s 
VIII. Product Extras: Cleansing Trio and Rejuvenate Sheets, Sulfurzyme, BLM. (don’t overload this section just a few of the products you use and can share about)  

IX. "Essential Oils Business Book ~ How to Start,Build and Prosper in the Essential Oils Industry" Why Home Based, Why YL, Why Net.Mark., Cash Flow Quadrant, How long would it take to get a $2000 Bonus
X. Business Essential Outline, Shoulder Bag (aka. Magic Bag or Million dollar bag.) Business Bag, Organizational File Box, Contact Manager, The Tickler File, Memory Jogger VIP, Home Party Outline, Home Party Brochure, Daily Activity Tracker , I Create, Our JOB, Life and Business Plan 
XI. Compensation Plan Highlights, Team Performance Bonus, IMO System, 
XII. Extras: YL Resource Sheets, Life Science Publishing Brochures, Abundant Health Brochures
